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l et’s face it: in a lean economic environment, businesses are hungry.

You most likely are finding no shortage of companies with product to sell.

Your challenge is to identify those companies that will actually partner with you to

help grow your business, not simply make you part of their numbers game.

No business will thrive if it becomes one among the many.

As the exclusive liquidator for many of the world’s leading manu-
facturers, Inmar CLS has established an unsurpassed reputation
for both quality and integrity. As a qualified Inmar CLS buyer,
you not only have access to a diverse mix of exceptional, hard
to find product, but also to the business resources that support
the Inmar CLS position as the leading reverse logistics provider
in the consumer goods industry. Their resources become yours.

What does that mean for your business?

Continuous Supply of
Hard to Find Product

Inmar CLS processes over 1 billion items annually, oftering the
1st Touch Advantage®, a competitive advantage that they pass
on to buyers. The company’s exclusive access to quality product
ensures owners can respond to changing market demand. Inmar
CLS’s size ensures that they can respond to increasing demand
as your business grows. A broad, diverse group of product is

always available and always changing.

Value-Added Services

The same Inmar CLS resources that service their largest manu-
facturer and retailer clients are available to your business as well.
Inmar CLS provides value-added services such as relabeling,
repricing, and sortation based on condition, etc., to help make

your product retail ready, and to yield stronger recovery.

Transportation Planning
to Minimize Cost

With 30+ facility locations throughout the U.S., Inmar CLS
has established the most efficient and cost effective methods
for ensuring product availability and for minimizing the cost
of shipping. Flexible shipping options, a large facility footprint
and the ability to blend loads can minimize costs and protect

your profits.

Planning and Risk
Management

Through Inmar CLS’ investment in state-of-the-art technology
and processes, you are armed with the information required to
operate your business most effectively. For example, item-level
manifests assist with promotional planning, tracking and, for
grocery items, compliance with bioterrorism laws. Your risk is
reduced further through the Inmar CLS relationships with qual-
ity product manufacturers, and an unsurpassed reputation for
customer service. A relationship with Inmar CLS makes good

business sense.  [[[111]

To learn more about how Inmar CLS will partner with
you to grow your business, visit www.cls.inmar.com, or
call 866-440-6917.




